	
	
	



	
	
	



[bookmark: _Toc224572001]Questions Market Consultation 
Below you will find the questions from Gasunie. Please use this response document to provide answers to Gasunie.
	
	Product and technical questions

	#
	Question 
	Remarks / Answers

	1.1
	Please check the specification in the annex. When a requirement or specification cannot be met, please explain why not and what could be an alternative.
	

	1.2
	What are your manufacturing limitations, if any?

	

	1.3
	What kind of optimalisation would you suggest in the mobile power supply requested by Gasunie (acc TSP-04D03-45)?

	

	1.4
	Are there any innovations regarding the material use or production method of mobile power supplies that will be beneficial to Gasunie (e.g. reduced carbon footprint or reducing waste)?
	

	1.5
	What is the minimum power output that is necessary for the mobile power supply to operate?

	

	1.6
	Are powerlock cables used by the mobile power supply units and are the cables part of your scope of supply?

	

	1.7
	In the case of mobile power supply units that require fuel; what fuel is necessary? Is natural gas a possibility?

	

	1.8
	In the case of mobile power supply unit that requires fuel; Can the mobile power supply unit deliver power to auxillary components (e.g. UCP, heater) without consumption of fuel?
	

	1.9
	Can the units be turned on and switched of (on site or remotely) by Gasunie after initial commissioning?
	



	

	Supplier and market

	#
	Question 
	Remarks / Answers

	2.1
	What is the production or delivery capacity (in quantity) for case 1 and case 2 for rent, lease and purchase?
	

	2.2
	What is the average delivery time specified for case 1 and case 2 for rent, lease and purchase?
	

	2.3
	Are there any other (modular) solutions in the market to reach the minimum amount of Kw for a better delivery capacity, delivery time, power supply or fuel?
	

	2.4
	What sales opportunities do you have, for example rent, lease, purchase.
	

	2.5
	Is supplier familiar with the Gasunie General conditions for supply.Are there any ‘red flags’ in these conditions, topics that are not acceptable for you?
	https://www.gasunie.nl/en/suppliers


	2.6
	If you have experience in working with Gasunie: what went well and what went less well?
	

	2.7
	Our current method is working with framework agreements with fixed prices for one year. Is this way of working acceptable and do you have any suggestions for Gasunie?
	

	2.8
	Can your company provide all the different mobile power supply units as specified in case 1 and case 2?
	

	2.9
	Forecasting/uncertain demand. 
Context: In the current environment in the energy transition accurate forecasting is very difficult and there is high level uncertainty and mostly of our control. This requires maximum flexibility from our internal organization, our contractors, and our suppliers. 
Can you tell us how to manage flexibility in the production capacity without risking the delivery performance or agreed contractual lead time?

	

	2.10
	Can you name specific innovations in the market that Gasunie might be overlooking?
	



	
3.
	Other 

	#
	Question
	Remarks / Answers

	3.1
	What innovations do you expect in the market over the next 3–5 years?
	

	3.2
	What kind of services (or products) do you offer and what sets you apart from your competitors in the current and future market?
	

	3.3
	Which aspects should we pay extra attention to in the upcoming tender?
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