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[bookmark: _Toc217463695]Questions Market Consultation 
Below you will find the questions from Gasunie. The right column can be used to provide answers to Gasunie.
	
	Product and technical

	#
	Question 
	Answer

	1.1
	Is your standard line pipe in accordance with ISO 3183 / API 5L suitable for liquid ammonia (NH3) and methanol?
If not what has to be changed to the line pipe to make it suitable?
	

	1.2
	What is your approach to limit the yield and tensile strengths to be less than the maximum values in ISO 3183 / API 5L?
	

	1.3
	Can the drop weight tear test at 0 °C be successful (average more than 85% shear fracture) for your standard line pipe for diameters smaller DN 500 and steel grade less than L415? 
	

	1.4
	How large would be the impact on price for the (standard) line pipe (< DN 500 and L360) without the DWT requirement?
	

	1.5
	What is the impact of increasing the minimum single impact value to 70% average value of the three tests? 
	



	
	Coating

	#
	Question 
	Answer

	2.1
	Are the coating products free of hexavalent chromium (Cr VI)?
	

	2.2
	How is the coating for cutback finished? (cut or brushed?)
	

	2.3
	What is the transport distance from line pipe production location to coating location?
	

	2.4
	What is the impact (in time) for switching from polyethylene  to propylene?
	

	2.5
	What is the minimum order volume for coated line pipe?
	

	2.6
	What is the minimum and maximum diameter pipe that can be coated?
	

	2.7
	What is the minimum and maximum length pipe that can be coated?
	

	2.8
	What is the maximum weight that can be handled?
	

	2.9
	Can stainless steel also be coated?
	



	
	Supplier 

	#
	Question 
	Answer

	3.1
	What is the overall turnover over last year and specific annual turnover for line pipe over last year?
	

	3.2
	What is the maximum production capacity (in ton per year)?
	

	3.3
	What is the minimum order size (in tonnages) for the following pipe configurations:
Pipe diameter: DN100 - DN600
in steel grade: 
- L245 = ... tonnages in …. m pipe lengths
- L290 = ... tonnages in …. m pipe lengths
- L360 = ... tonnages in …. m pipe lengths
- L415 = ... tonnages in …. m pipe lengths
Pipe diameter: DN600 - DN1200 (or larger)
in steel grade: 
- L415 = ... tonnages in …. m pipe lengths
- L485 = ... tonnages in …. m pipe lengths
Is there anything else to consider?
	

	3.4
	From what year are you able to supply Gasunie with a pipe where the steel is manufactured with the DRI (Direct Reduces Iron) principle? 
Can you explain how you achieve a CO2-free production and delivery of the pipe.
	

	3.5
	Stock: Is it possible to have a minimum quantity of line pipes on the shelf at the supplier, so that Gasunie can ask for a certain quantity line pipes on demand without delay?
	


	3.6
	What are the minimum and maximum diameter you can produce and under which production method (HFI, SAWH or SAWL)?
	

	3.7
	Does the supplier register (safety) incidents and LTI numbers? If so, can you provide a recent report?
	

	3.8
	Are there any topics that are not mentioned, and you would like to address? If so, which topics?
	



	
	Market 

	#
	Question
	Answer

	4.1
	How long (in years) is the supplier active in the line pipe market?
	

	4.2
	What distinguishes the supplier from it’s competitors?
	

	4.3
	What is your market share inside and outside the EU?
	

	4.4
	Where do you distinguish yourself in the market from your competitors?
	

	4.5
	What have we forgotten to ask / what do you want to share with us?
	

	4.6
	Can you indicate from which supplier you source the preliminary/base material? And what your policy is in this?
	




	
	[bookmark: _Int_jVe7Tb17]Commercial / Contractual  / Logistic

	#
	Question
	Answer

	5.1
	Are you familiar with Gasunie General Purchasing Conditions for supply (see Gasunie website)? 
	

	5.2
	If yes, are these conditions acceptable for the participant?
	

	
	Are you familiar with Gasunie German Einkaufsbedingungen?
	

	
	If yes, are these conditions acceptable for the participant?
	

	5.3
	What are the critical contractual subjects for participant?
	

	5.4
	What is the average delivery time?
	

	5.5
	What is de maximum guaranteed delivery time?
	

	5.6
	Is it possible to book production slots in advance (possibly also against payment), even if the exact technical/commercial details of individual projects are not yet finalized? If yes what are the (framework) conditions of such an agreement?  
	

	5.7
	Can such slots be transferred to a third party, so we can buy or sell this slot?  
	


	5.8 
	Does the supplier have the option to temporarily store pipe?
	

	5.9
	Does the supplier have experience in creating/setting up a temporary storage for pipes in the Netherlands and/or in the north of Germany? If so, can you give an example? 
	




	
	Sustainability

	#
	Question
	Answer

	6.1
	What are the greenhouse gas reduction goals of your company by 2030?
	

	6.2
	Please specify which concrete (precast) projects contribute to your company’s goals and provide details about their contribution.
	

	6.3
	Declare a maximum, cradle to gate, greenhouse gas emission per ton steel pipe in ton CO2 equivalent produced in 2022. 
· State the used methodology
· State the assurance on the data (self-declared or 3th party verified) 
	

	6.4
	Up to which percentage are you able to reduce these emissions of products in scope by 2030?
	

	6.5
	Declare a maximum greenhouse gas emission for a delivery from your factory gate to a project site “x” located in Utrecht (NL) delivered in 2022.
· State the used methodology
	

	6.6
	Up to which percentage are you able to reduce these (delivery/transport) emissions by 2030?
	

	6.7
	Which reporting methodology are you familiar with and/or is used by supplier?
	

	6.8
	Could you present a roadmap outlining your circularity goal(s), specifically focusing on the percentage of recycled materials used in product manufacturing for Gasunie and the product percentage that can be reused after the initial use at Gasunie? The roadmap should include, at a minimum:
1. Current Situation
2. Goal(s)
3. Milestones between the current situation and the defined goal(s)
4. Projects that will contribute to achieving the goal(s)
5. Key Performance Indicators (KPIs) and measurement methods
	

	6.9
	In addition to the aforementioned questions, what further contributions can you make toward Gasunie's sustainability strategy regarding Climate change, Circularity, Biodiversity, and An inclusive and social business?
	

	6.10
	What actions can Gasunie take to contribute to your sustainability ambitions?
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